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For HIP Fie es Personne 

by Phil Conway 

Printed below is a letter I received from one of A1 Wood's 
stellar customers - National Cash Register in Wichita. There 
is nothing to add to the letter, except to state that Don 
Heaton has always been a superior representative for 
Hewlett-Packard and is obviously doing his usual outstand- 
ing job. This is what I would consider a prime example of 
cooperation between sales and service. 

Dear Mr. Wood. 

For any company lnvolved in the electronics manufacturing 
Industry there are several crltlcally Important success fac- 
tors. These include product integrity, schedule credibility, 
cost reduction, and f,eld service support All of these are 
s~gn~ficant objectives of NCR-ACD's pr~nted clrcult board 
manufacturing and test effort, and have to a notable degree 
been reached durlng the past nine months 

A s~gn~ficant factor In th~s accompl~shment has been the 
testlng and test support equipment suppl~ed to us by 
Hewlett-Packard This equ~pment was installed and brought 
on-line In an exped~taus and professional manner. It has 
been modified, serv~ced and malntarned m a way that has 
resulted In our maxlmum utllizat~on of the equipment, and our 
abll~ty to meet and exceed our testing objectives Concur- 
rently, we have exper~enced an att~tude of cooperation and 
dedication to the fulf~llment of NCR-HP contractural agree- 
ments. 

We want to take th~s opportun~ty to extend to you our sincere 
apprecration of the efforts of a man who has proven himself to 
be a capable and responsible HP Customer Engineer, Mr. 
Don Heaton. Don's commendable support of our test sys- 
tems investment has also been an important factor In our 
plans for the future. 
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WORLD-WIDE SALES MANAGERS MEETING 
by Joe Schoendorf 

By consensus, the world-wide sales managers meeting held 
the week of May 5 was perhaps the most productive such 
gathering ever held. Having finished the first half above 
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quota on a world-wide basis, everyone was in excellent 
spirits as we planned our second half victory. 

To summarize my reactions to the week: 

(1) We have everyone chasing us trying to catch the 3000 
Let's widen our lead. 

(Continued on page 21 

RTE-Ill IS HERE see page 4 ! 
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WORLDWIDE SALES MANAGERS MEE 
(Continued from page 1) 

I'll drink everything. 

Phl l  thats good, I dldn't even feel the 
wallet leave m y  pocket 

I m'et these two stewardesses. 

-- 

W h a t  a m  I dorng here when I could he plnvrng poker M y  long trnzc Etrropenri strategy rs to spcrzd rrzorc trnte at 
Chanzorrzlx 

(2) Krause's DAMN strategy is a winner 

Data Centers 
Access Systems 
Measurement and Control 
Networks 

(3) Our OEM effort has some excellent products in the ter- 
minal and discomputer. These are unbeatable. Let's use 
them to win even more accounts. 

(4) At all the workshops the words "ruthless qualification of 
customers" were used again and again as keys to sales 
successes of all kinds. 

(5) Our target and key account strategies are right, and with 
continued investment will pay off handsomely. 

(6) Both the internat~onal and US managers felt particularly 
good about meeting each other, most for the first time. It 
helped put HP, the world-wide corporation, In perspec- 
tive. 

Soclal h~ghllghts of the weeK are p~ctured above Unfortu- 
nately, the plcture of Ben Holmes warnlng Jlm Arthur not to 
teach Angela Terzi how to play poker dldn t turn out 
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JACK JUNG LEAVES 

THE TEAM 

hy Joe Schoerzdorf' 

Jack Jung stellar DM In North Hollywood has been prom- 
oted to Regonal Sales Manager for Consumer Products In 
Neely 

Although Richlon told .Jack that one 3000 equalled 3000 HP 
21 s that dldn t phase hlm Jack warned Rlchion that he was 
going to package the 3000 In a HP 21 Untll that was ready 
Jack sald he d sell the 3000 as an accessory to the HP 21 
and was cons~der~ng glvlng them away as door prlzes at the 
next HP 21 semlnar Bill's flnal comment to Jack was So 
LARng Jack we II  mlss you Congratulat~ons Mr Jung 

Jacks district I S  belng spl~t among the 3 other Dm's In the 
L A  area 
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mln~datacanters. It's contaglous!! Congratulations Bob and 
Neal. This was a big one. 

3000CX SOLD TO 
KOPPERS 

Bob Bolczk Neal Kelly 

by Jean To fh  Kalley 

Bolc'" HP Rockv l l le  field closed hls first 
3000CX at the EInv~ronmental Elements Dlvls~on of Koppers 
on May 12 Thls $1 bllllon dollar company fits HP s preferred 
customer flle It is a manufactur~ng appl~cat~on - Inventory 
control etc OUI compet~t~on was the Burroughs 1726 Al- 
though Bu<roughs quoted a TURNKEY system at twlce the 
cost of the 3000CX they d~dn't demonstrate multilingual, 
multiterm~nal capab~lltles 

Bob won the sale by br~ng~ng h ~ s  customers to Cupertino for 
an image-bu~ld~ng exposure to who IS Hewlett-Packard?' 
Key happenings whlch turned the sale around for HP in- 
clude 

a Demo of customers data base uslng DEEP by Neal 
Kelly, Rockv~lle SE 

b V~s~ts  to lo~;al 3000CX lnstallat~ons lnclud~ng Bay Area 
Pollut~on C:ontro Longs Drugs Stores and our own 
Data Systems Manufacturng operation 

c Meetl~ig w~th Dave Packard (less than 15 mlnutes)* 

A successful ir;stallation at this dlvislon of Koppers poten- 
t~ally means add-on bus~ness at other manufacturng d~vl-  
srons of Koppers 

!-low d ~ d  Lve beat TURNKEY Bob teamed up alth General 
Computer a large software house He (and Packaid) c3n- 
~ ~ n c e d  the customer to assume the overall software respon- 
s ~ b ~ l ~ t y  slnce :hey were golng to have to l~ve w~th the~r new 
tool for a long tlme 

Rumor has ~t that your p~pe l~ne  IS suddenly filled wlth 

*PACKARD talked about advantages of keep~ng ~n-house 
control of software 

by P Danzer-Ramzrez 

In the process of selling SIX 21MXs to Vlrgln~a P Polytechnic lnstltute Doug McArthur learned 
that the l~brary was presently In the process of 

* ;% findng a computer system for circulation con- 
& a trol 

At the tlme he contacted them, they were 
negotlatlng with a company called CLSI, wh~ch 

prov~des lhbrary systems runnlng off a DEC computer After 
discussing the~r needs Doug concluded that a 3000 with 
IMAGE and QUERY would solve the~r problem 

Steve Mac Kenz~e, the Systems Analyst at the Atlanta off~ce 
wrote a demo program to illustrate a l~brary checkout prog- 
ram The head of the library project was so Impressed that 
he placed hls order for a HP 3000 

Our congratulat~ons to Doug and Steve for a successful 
demonstration and salel 
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HP CANADA SIGNS THEIR FIRST 3000 OEM! 101 WOLDER 

_A*& A F E 

by Bob Zngols 

PRISM DATA SERVICES ~n Toronto Canada has ]ust signed 
an OEM Agreement for (10) 3000 Systems PRISM IS a 
software house prov~ding contract programming and sys- 
tems des~gn servlces to commerc~al data processing users 

They foresee the 3000 fllllng the need for on-l~ne transaction 
prOceSS1ng 'la Iow-~peed terminals using prepack- 

aged application products 

The 3000 was selected slnce ~t was the only computer 

System available to provlde the necessary computrng power 
at an economical price ' 

Ken Peddle Vice-Pres~dent Market~ng states that 'the 3000 
w~l l  allow us to f l l l  the gap that ex~sts between trad~t~onal data 
entry and the power large computer Vstems ' 

Salesman Andre Wolder and Systems Engineer, Paul 
Balnys did a great job in brlnging this business to HP. 

If your customers have a need for the software services of 
Prism, just contact Andre. 
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MORE 3000'5 IN THE MIDWEST 
REGION! 

r-+*,"=7 
RTE-Ill IS HERE! 

by Dave Sanders 

RTE-Ill, our long-awaited large main-memory operating sys- 
tem has finally arrived. We are now able to take full advan- 
tage of the memory expanslon capabilities of the 21MX in 
our real-tlme systems. In add~t~on, RTE-Ill (as well as RTE-II) 
can now support both the 7900A and 7905A disc drlves, 
(even in the same system) and multi-terminal, DISC-BASED 

by Eric Grandjean I Real-T~me BASIC 

Den~s "Snow Ball" Ferland scores an- 
other 3000 system. A 200CX IS going to 
the Cooperating School D~s t r~c t  of St. 
LOUIS, Mo Th~s h~qh  school IS ~resentlv 
using a NCR 201 in BASlC Time-Share 
and batch; on that system, however. TIS 
users have no access to batch users data 
files, and ~nversely. The 3000, which does 
not have this problem, and wh~ch was a 
less expensive solution than just the up- 
grad~ng cost of the NCR system, will be 

used mainly in BASlC with 4 terminals dedicated to a small 
accounting job, and up to 18 terminals available to students 
programming instruction, w~th a door open for SIS and CAI. 

Tom Rappath from St. Paul, M~nnesota 
(the 10000 Lakes State) has recently sold 
a 200CX system to the Donaldson Com- 
pany, Corporate Research and Develop- 
ment, a multinational manufacturing com- 
pany of mufflers, air cleaners and filters. 

This system was justified partly from a cost viewpoint, slnce 
Donaldson was b'uying computer time from servlce bureaus. 
Donaldson, an old HP "fourier" customer also has 3603h30, 
which is programmed in BAL only. This 3000, which offers 
vastly superior capabilhties, will be used for problem solving, 
design simulation, etc in BASlC and FORTRAN This sale 
was won to the f ~n~sh  over DEC who was proposing an 
11 145. 

Finally, B11l Burger from lowa City, lowa, sold a 200CX con- 
figuration to the Miss~ss~pp~ Bend A.E.A. in Davenport. This 
secondary school provides student education n BASIC, 
FORTRAN and COBOL. This 3000 system whch w~l l  have 
12-16 terminals will serve a body of 50,000 students. It will 
also have RJE capability. Helping that sale, was HP's p o w  
tion in the educat~on community In lowa where we have a 
large base of tlme share systems, multllanguage capability 
of the system, especially COBOL, as well as a good upward 
expandability. 

Congratulations to Denis, Tom and Bill for their contr~but~ons 
and a job well done They will be glad to give your the 
details. +rEwLETT+RD 

RTE-Ill includes the following major new features: 

1 Memory expansion capabil~ty up to 256K words n 
2 Up to 64 partltlons for d~sc res~dent programs Each 

part~tion can range ~n slze from 2K words to a maximum 
of 16-18K RTE-II allows only two part~t~ons for d~sc- 
res~dent programs 

Of course RTE-Ill supports all the same super features as 
RTE-I1 such as lnputlOutput Spool~ng Multi-Stream Batch 
and the Multl-Terminal Mon~tor In fact to the appl~cat~on 
programmer RTE-II and RTE-Ill are ~dent~cal - the d~ffer- 
ence is that RTE-Ill allows him up to 64 poss~ble partitions for 
h~s  program (The exception to ths IS pr~v~leged drivers 
wh~ch now must save the memory maps) Upgrades should 
be an easy sale You should note, however that slnce RTE- 
Ill requlres Dynam~c Mapp~ng and uses the new 21 MX n -  
structlons it requires a 21 MX M~nimum system is 32K 
words 

Also be~ng announced at th~s t~me I S  Real-Time disc-based 
BASlC A superset of RTEIB, Real-Time BASlC also includes 
string capabilit~es and a file system similar to that on 
ACCESS 2000 0 
Another June 1 announcement IS the Video Monitor Inter- 
face. Th~s card (91200A) allows RTE systems to interface 
directly to standard commercial TV monitors. This card IS 

fully compat~ble w~th U S and European television systems. 
With 3 cards it can even work ~n color Our RTE-Ill presenta- 
tion at NCC included a color video monltor which displayed 
system status. 

We are also announcing the lntegrat~on of the MI30 Proces- 
sor the 12990A Memory Extender 12976A Dynam~c Map- 
p~ng  System the 91200A V~deo Monitor and the 7905A DISC 
~nto all the 9600MX systems All these new announcements 
appear in the June 1 Corporate Pr~ce L~st Avallabillty from 
Cupert~no is September 

You should already have your RTE-Ill Sales Manual A com- 
plete package of new RTE-I  and 9600 sales llterature, con- '7 
figuring guides, and pitch material should be in your hands 
~n the next few days complete with prlces 
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DOWN GO THE MAINTENANCE PRICES ON THE 

WE HEAR YOU! 
As a result of your inputs, and a factory study of competitive 
pricing, the decision has been made to substantially reduce 
3000CX maintenance prices. This impacts the standard CX 
models as follows: 

Model 50 - down 8% (from 637 to 586) 
Model 100 t down 19.3% (from 882 to 725) 
Model 200 - down 14.9% (from 1092 to 929) 
Model 300 - down 13.2% (from 1233 to 107oj 

Even greater reductions are available on systems w~th multi- 
ple 1.5% Disc Drives because the maintenance price of the 
drive itself has been reduced 23% (from $171 to $131). The 
rationale behind this particular reduction was to counter 
recent competitive attempts to demonstrate a five-year cost 
of ownership below that which we have been offering. Com- 
petitors have been using large capacity (88 to 200 M-byte), 
single-spindle disc drives, with their relatively low mainte- 
nance prices to offset our lower system prices. It looks like 
they'll have to become a little bit more creative in the future. 

Maintenance prices will also be lower for add-on Mag Tape 
Drives, as well as for Real-time and Standard Programmable 
Controllers. All price changes become effective June 1 and 
will be  reflected in the updated version of the 
PricelConfiguration Guide, which is now available. 

This reduction in our maintenance prices places the 3000CX 
system i i  a very attractive pos~tion. Our maintenance prices 
now average 6.5% of list (down from 8%!), which is lower 
percentage-wise than elther DEC and Data General and 
very competitive with Burroughs and IBM. We can now use 
maintenance as an offensive weapon against the former, 
while we rely on our pricelperformance against the latter. 

I And this all comes at a time when we are selling more 3000's 
than ever before. CX fever should soon be reaching 

I epidemic proportions! 
" E w L E T T # P * c K * R D  

2000/ACCESS UPGRADE KIT 
by John, Wynbeek 

The 2000/Access upgrade kit (19665A - $1500) is an ex- 
ceptionally good buy for your 2000iF customers. It offers 
software, firmware, and hardware all at very attractive prices 
that make it easy for you to sell and the customer to buy. 
Effective immediately, special approval by product man- 
agement is no longer required to quote or transm~t orders. 

You will notice that on the June 1 Cor'porate Puce L~st option 
255 has been deleted and options 013, 256, and 257 have 
been added 

Option 255 was deleted when the decision was made to 
supply microcode for both 21 MX and 21 00 based sys- 
tems in read-only memory. 

Option 013 replaces the 21MX software and firmware 
with 21 00 equivalents. 

Option 256 includes an additional 16K words of core 
memory to bring a 20001F's communications processor 
total storage to 24K words. 

Opt~on 257 includes an additional 24K words of core 
memory. 

Remember, before you order either option 256 or 257 check 
the Memory requirements comments in the Configuration 
IUotes section of the PriceIConfiguration Guide (5952-5519) 
to determine how much memory your customer needs. 

The upgrade kit is scheduled for release July 1 so you can 
expect first deliveries about August 1. But remember, good 
deals can't last forever, and 19665A is such a good deal that 
the special prices will only last until July. After July the price 
for the software and firmware will go to $4000 and the hard- 
ware options will go to regular list prices. 
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2 1 MX WITH RTE II/DISTRIBUTED SYSTEMS 
by Randy  Edmonds 

If a customer wants to upgrade to an RTE II or Distributed 
System, Service Note 21 08A-07 must be implemented if the 
CPU has a serial prefix below 1515. 

n E w L E T r # P * c K * R D  

593 1 0A - HP-ID INTERFACE CARD 
by Charles Dixon 

A preliminary 59310A theory of operations + schematics 
packet is now complete. The packet is available free of 
charge to all customers who purchased 59310A cards in the 
past year. 

Please give sales development a call if you have a 59310A 
customer with a need for the above material. 

The final Service & Operation Manual for the 59310A will be 
complete by June 7 and will automatically be shipped to all 
customers who received a preliminary manual with the card. 
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COMPONENT SALES POLICY CLARIFICATION 
by David Carver 

The article on "Component Sales Policy" in the May 2nd 
Newsletter was intended to clar~fy some of HP's policies on 
installat~on and integration of components products. The 
subject of installing and integrating software needs some 

/Continued on page 6) 



COMPONENT SALES POLICY CLARIFICATION - 1 
(Continued from page 5 )  

further amplification. Paragraph 4 of the May 2nd article 
should be replaced by the following: 

1 )  When an OEM buys software as a component, HP will, if 
requested, provide up to a maximum of one day of soft- 
ware installation assistance at no charge the first time 
the OEM buys the software. The 1% installation charge 
in the OEM purchase agreement applies to hardware 
only. 

2) When a volume End-User (i.e., one who has signed a 
purchase agreement) buys software as a component, 
HP will provide one day of software installation assis- 
tance, at no charge, each time the customer pays for the 
software. 

Note that OEM customers will normally pay for operat~ng 
system software once only, and duplicate the software 
themselves for subsequent use. When the customer dupli- 
cates the software, he glves up his right for free ~nstallat~on 
assistance. The customer may ask for installation assis- 
tance, in which case HP Customer Engineering will prov~de it 
at standard hourly rates. 
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120 CPS CONSOLE ON DOS-IIIB 
by Dan Jorgenson 

The HP 27628 terminal printer (G.E. Term~net 1200) is now 
supported on DOS-Ill8 The price of the standard 27628 
terminal with 120 CPS, 120 column, sprocket-fed, printing 
mechanism with forms tractor less pedestal is $5,865.00. 

It can function as a system console or as a dial-up terminal. 
Three prlnting rates, 10, 30 or 120 characters per second, 
are sw~tch selectable. 

Software drivers for the 2762B are Included In DOS-IIIB 
software package (243076). 

Name Drhrer 

UPGRADING THE MI210 AND MI230 

The 27626 can be ordered as a console terminal on the ic') 
MI210 (19657B) and MI230 (19662B) by deleting their pres- 
ent consoles, and add~ng the 27628 and 12531D rnterface 
as accessorles 

lnformat~on on the 2762A and B is ava~lable by obtaln~ng 
data sheets 5952-4448 and 5952-9401 respectively. 
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FIELD NEWSLmER 
by Dave Sanders 

W~th the advent of our software copyr~ght~ng pol~cy, many 
OEM's have been purchasing RTE and making ~t therr stan- 
dard operat~ng system It IS Important to remember that RTE 
requlres memory protect and that memory protect IS not 
~ncluded with the standard 21 MX or w~th the DlSComputer f3 
Be sure your 21MX-based OEM's order 12892A Memory 
Protect and install ~t In thelr 21MXs before they br~ng up 
RTE H E w r . E r r E A c n * n D  

TEACH YOURSELF REAL-TIME BASIC . . . 
by V a n  Dzehl 

We still have available copies of the above book on Real- 
T~me BASIC (L~terature number 5952-1 51 4) It 1s an excel- 
lent companron of the RTE-8 V~deo Tape, that gives an 
excellent rntroduct~on on how to use BASIC In real time 
measurement and control appllcat~ons 

More and more people are uslng RTE-B as a stand-alone 
memory based system or as a satellite in a d~stributed net- 
work A typical example of how qu~ck ~t was to get on the alr 
w~ th  RTE-8 is the appl~cat~on in N C R for sem~conductor 
testing In the Incoming lnspectlon area NRC had the system 
on-l~ne and testrng IC's rn a srngle day I Remember 
RTE-B 1s fr~endly H E w r . n r i P * c n * n ~  

Driver 

27628 ATDO2 125878' 24307-1 601 2 24307-9001 2 
Logical 129208' 
Driver 

'The physlcal drivers for these Interfaces are also ~ncluded in the 
DOS-IIIB software package 

MI260 CONSOLE TERMINAL UPGRADED TO 27628 

The 2762A console on all MI260 (19655B) orders received 
as of May 1, 1975, will be automatically upgraded to the 
standard 27628 terminal printer. Your customer w~l l  get a 
faster console terminal at no extra cost! 

A system table IS provided wlth the M-260 to support the new 
termrnal. 

CLASSY SEMINAR INVITE PACKS 'EM IN'!! 
by Carol Budkowski 

NeelyiSanta Clara Pas lust finlshed presentrng flve success 
ful, 3000CX M~ni Datacenter semlnars In the Bay Area 

The initial return was 390 out of approximately 4,200 invlta- 
t~ons sent out The actual number of attendees was 270 

Because of the heavy number of responses and the l~m~ted  
space available, two iaent~cal semlnars had to be im- 
mediately set up for the follow~ng week. 

W~th the help of Ann Tenney we were able to round up 
informatlor- on th~s  effective and economcal way to Invite 7 
prospectrve customers to HP semlnars 'rh~s IS what Santa 
Clara's invitation looked l~ke 

(Continued on page 71 



CLASSY SEMINAR INVITE PACKS 'EM IN -(Continued 
from page 6) 

HEWLETT PACKAKD COMPANY 

rordwl(y lnvltes 

you to dttenda semrndr on  

"The Implementdt~on o f  Datd Brzse 

Systems Cs~ng Mlnlcomputers" 

DatL7 Base .Mdndgcment on the tiewlett Pdrkard 

3000 C X  .Afirlt~programm~ng System 
wlll be fedtured 

The scmlndr wlll be held 

dt two 10'-atrons 

R S V  P 
1408) 249-7000 

Ann Tenney  

The new Hfwlett  Pdckdrd 2640A lnteractlvc D1spla.y Termtndl 
will be on  drsplay between the hourr of 12 noon d n d 2  p ,m 

Hewierr Pockard C o m p ~ n y  Hyotr Regency Hotel 
PJeely Soler H e g ~ o n  Emborrodero  Room D 

3003 Srott Blvd Morket  & CoIiJornto 5tree1, 

Sonto l . / '~ro,  Cd Son F'ro,,c8rro, C J .  

Wednc:sddy, April 16,  197.5 Thursddy, Aprd 17, 1975 

Ann used this simple, yet professional looking, Invitation in 
the mail~ng. Invltatlons of this type can easily be produced 
either through a local stationery store or print shop with 
in-house art services. The total ma~ling cost $731 

. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .  Cost per inv~tation $ .18 
. . . . . . . . . . . . . . . . . . . . . .  Cost per invitat~on response $1.87 

. . . . . . . . . . . . . . . . . . . . . . . . . . . . .  m Cost per attendee $2.71 

Congratulations on a fine, professional job, Ann!!! 

University. whose activities in computing were the topic of 
his well-received talk. 

There was quite a change of pace the following week at the 
AEDS National Convention in Virglnia Beach, VA. Henry 
Altschuler, an HP User at the Philadelphia Schools, coordi- 
nated the meeting and came up with a novel and very 
successful format. Wanda Rappaport of Mitre Corporation 
began the meeting with a presentation on their utilization of a 
newly acqu~red 2000F. A series of mini-workshops followed, 
covering such topics as the Comprehensive Achievement 
Monitoring (CAM) system at Norfolk, graphic plotter appllca- 
tions by the Richmond City Public Schools, and the Voca- 
tional Guidance System used in Philadelph~a. 

The final Educational Users Group meeting for this season 
will be held in conjunction with the Sixth Conference on 
Computers in the Undergraduate Curricula, on June 17 in 
Fort Worth, Texas. If you have customers or prospects who 
you would like to have attend (to hear lots of success 
stories), let us in Educational User Services hear from you 
(408-257-7000 X2150). HEWLETT#PACKARD 

AUDIO INVENTORY CONTROL SYSTEM (AVICS) 
by Babs Brownyard 

In the June Issue of the Educational Users Group Newsletter 
there IS an article by Phil Sticha on AVICS. I think a little 
clarification for the benef~t of HP ~ersonnel is In order. 

AVICS is a f~lm booking and inventory system which runs on 
the HP 2000F (full description in the Newsletter). It is owned 
by HP, but is supported by VIS Consultants, Phil Sticha's 
company. The article refers inquiries to HP Field Engineers 
so that you can be aware of prospects for timesharing sys- 
tems or upgrades. Specific questions regarding AVlCS 
software should be forwarded on to: Phil Sticha at Essex 
Community College, (301) 682-6000, extension, 304. 
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EBA RELEASE 
by Don Jacobson 

TWO DOWN AND ONE TO GO! 
by Hal Peters 

April was a busy month for the Educational User Group, with 
two national meetings in the span of two weeks. On Wed- 
nesday, April 23, in Denver, a Users Group meeting was 
held in conjunction with the 53rd Annual Meeting of the 
National Council of Teachers of Mathematics. Following a 
reception in the Centennial Room of the Denver Hilton, the 
Group sat down to a tasty dinner, complete with candlelight 
and outstanding wine. The featured after-dinner speaker 
was Prof. Jim Burrows, visiting Professor of Mathematics at 
the University of Denver. Jim is on leave from Britain's Open 

If your customers have been looking for a low cost solutlon 
for their accounting problems that can run concurrently with 
instruction on a timeshare system, have them take a good 
look at EBAl2000. With most schools operating on a fiscal 
year starting July 1,  the time to act is now! 

EBAl2000 is a governmental accounting system that oper- 
ates on either a cash or modified accrual accounting basis. 

Terminal orientation provides ease of data entry and instant 
availability of accounting data which provides the environ- 
ment for better management decision making. 

(Continued on page 8) 
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Other regular features of EBA include Encumbrance ac- 
counting, automatic check preparation, flexible account 
code and reporting capability, general ledger, and revenue 
and expenditure budget worksheets. 

AN ADDED SPECIAL ATTRACTION OF EBAl2000 IS 
THAT IT NOW INCLUDES, AT NO EXTRA CHARGE, 
10 DAYS OF ON-SITE CUSTOMER TRAINING. 

This product has been tested at Nashoba Valley Technical 
High School, Westford, Mass, Priced at $8000, it allows a 
school to utilize one computer system to fill both administra- 
tive and instructional needs. 

EBA runs on either an HP 2000 time share system, level F, or 
an HP 2000 Access system. 

The following literature is available on EBAl2000 (20352A): 

Part Number Name Price 

20352-90001 System Overview $10.00 
20352-90002 Reference Manual $1 5.00' 
20352-90003 Technical Manual $75.00 
"5952-5541 Data Sheet MIA 

'Estimated price - final price will be available by 7-1 -75 
"New Data Sheets will be available in several weeks. 

CLARIFICATION OF 3000'5 ON PURCHASE 
AG REEMEN'TS re DISCOUNTS 
by Bob Hoke 

There seems to be some misunderstanding relative to the 
3000 on purchase agreements. Just to set the record 
straight and keep us all out of trouble: 

1. The only model of the 3000 available on the OEM 
purchase agreement is the model 50CX. 

2. On Combo and End-User Agreement, any model 3000 
can be included. 

3. On all of the agreements, if a 3000 system IS  included, 
the discount will apply to the entire system and to any of 
the system options, regardless of whether or not they 
are HP manufactured. Note, the distinction between 

I system options and subsystems. Non-HP-manufactured 
subsystems are not discountable. I f  ordered as stand- 
alone subsystems and not system opt~ons If, for exam- 
ple on the 200CX you wanted to delete the 200 p m  ine 
prlnters and add the 1250 Ipm unlt and order a second 
d~sc  drlve, the system minus the delete optlon would be 
d~scountable but the replacement i~ne prlnter and the 
second d~sc drlve could not be d~scounted 

Hope this clears up the confusion. If you have any questions 
on how it should be interpreted, please contact Sales De- 
velopment. 

Good luck and good selling! 
H E w L E T T l P * c K * n D  
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